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Name………………..……….…………………………….IndexNumber……………………… 

School……………………………Signature…………………………………………. 

GIDEONS ELITE BOYS CENTRE OF EXCELLENCE 
 DECEMBER SELF-ASSESSMENT EXAMINATIONS 

FORM THREE 

 

Kenya Certificate of Secondary Education 

101/1 – ENGLISH – Paper 1 

 

(FUNCTIONAL SKILLS, CLOZE TEST AND ORAL SKILLS) 

FORM THREE 

 

 

TIME: 2 HOURS 

 

INSTRUCTIONS 

a) Write your name and index number in spaces provided 

b) Sign and write the date of examination in spaces provided  

c) Answer ALL questions 

d) All answers must be written in the spaces provided 

 

 

FOR EXAMINER’S USE ONLY 

 

QUESTION MAXIMUM 

SCORE 

CANDIDATE’S 

SCORE 

1. 20  

 

2. 10  

 

3. 30  

 

TOTAL 60  
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Q1.  Imagine that you are the secretary of Majengo youth group, the group has just held a meeting 

and discussed the following items; establishing tree nursery project, a visit to Kakamega Forest 

and starting a poultry farming project. Write a LETTER to the patron, Vihiga Youths 

Empowerment Officer requesting him to fund your projects. (20marks) 

 

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

……………………………………………………………………………………………………… 



 
 

3 | P a g e  
                                                                                                    

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………



 
 

4 | P a g e  
                                                                                                    

………………………………………………………………………………………………………
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Q2. Read the passage below and fill in each blank space with the most appropriate word. 

To be an excellent leader, you need to be thoughtful. You should be a…………………………… 

to portray that you have a strategic vision in place. As a leader, you need to be conscious 

…b……………….. what is happening around you to make wise…c…………………. . 

Leadership is about having a voice. You should be bold and confident enough to communicate 

clearly to people …d………………………. you. 

Dear young change makers, do not be fooled …e…………………. believing that you are the only 

one with a say since …f………………………… is about being the guiding voice. Many a times 

in this journey, leading will require you to listen and learn. This will …g…………………… 

present you with an opportunity to groom other leaders. And when …h………………… an 

opportunity arises, do not be selfish. Share your skills. You do not dim your shine by lighting 

…i…………………..You cannot walk this journey of leadership …J…………………….  

(Adopted from English Demystified Revision Books- English Paper One) 
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Q3. (a) Read the item below and then answer the questions that follow 

Watima: Good morning? 

Nafula:  Good morning sir. 

watima: I’m looking for a good chicken, but yours don’t look too good. I’m going to have visitors, 

and this being the Christmas season, I really must give them a feast. 

Nafula: These are the right kind of chickens for your visitors sir. They are healthy and well fed. 

Watima: On the contrary, they look underfed. Anyway, what is your price? 

Nafula: It depends, I charge more for cocks; they have more meat, you know (pointing at a red 

cock). This one for instance, goes for Sh. 400.00. As for the hens, I charge Sh. 250.00. 

Watima: You are not serious! Much of the weight is a bundle of bones. I am giving you 150 for 

each hen and Sh. 300.00 for each cock for Sh. 900.00. This will give us a total of Sh. 1,350.00. 

Nafula: You know I buy and sell. I don’t get them from my shamba. Your figure does not give me 

any profit at all sir. 

Watima: But you also know money is hard to come by, and especially during this Christmas 

season. Give me a reasonable price, unless you prefer, I go to another seller. 

Nafula: Let me make it Sh. 225 for a hen and sh. 375.00 for a cock please.  

Watima: It looks like you are not interested in selling your chickens. 

Nafula: No, I am! Why would I be here? My children’s fees come from this business. 

Watima: Okay, take Sh. 175 .00 for each hen and 325.00 for each cock. 

Nafula: No, there would be no profit for me. You can do better than that. You can surely promote 

my small business. Just give me Sh. 350.00 per cock and Sh. 225.00 per hen. This would be Sh. 

675.00 for the three hens and Sh. 1,050 for the cocks.  

Watima: (Doing his mental arithmetic). That’s a total of Sh. 1,725.00. Okay, at least I’ll be able 

to feed my visitors. (Handing over the money) Here you are. 

Nafula: Thank you. (as the seller ties them together). You are a good customer. Please come again. My 

name is Musimbi Nafula. 

Watima: And I’m Karani  Watima Thank you. See you then. 

(i) Identify three elements that make this  item a negotiation (3 marks) 

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

……………………………………………………………………………………………………… 
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(ii) What is the purpose of greeting in this conversation  (2 marks) 

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

……………………………………………………………………………………………………… 

(iii) Describe how you would deliver the last line effectively ( 2marks) 

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

……………………………………………………………………………………………………… 

(iv) What makes Nafula an excellent negotiator? ( 3 marks) 

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

……………………………………………………………………………………………………… 

 

 

 

 



 
 

7 | P a g e  
                                                                                                    

(b) Explain the importance of the following during public speaking. 

i. Using gesture ( 3marks) 

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

……………………………………………………………………………………………………… 

 

ii. Maintain upright seating posture (3 marks) 

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

……………………………………………………………………………………………………… 
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iii. Maintaining meaningful eye contact with the speaker ( 3 marks) 

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

……………………………………………………………………………………………………… 

(c)  i.  Give the homophone of the following words ( 4 marks) 

         Queue               ……………………………………….. 

          Flower              ……………………………………….. 

          Hair                   ……………………………………….. 

          Blue                  …………………………………………. 

 

(ii) State the intonation you will use when saying the following sentences (3marks) 

Close the door!...................................... 

Did you win?............................... 

Why are you late for class?.......................................... 
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(d) You were unable to collect your home work in time because you took a lot of time training for 

the Rugby competition. Explain how you will hand in your homework to the teacher who is 

marking the collected books under the tree ( 4 marks) 

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

………………………………………………………………………………………………………

……………………………………………………………………………………………………… 

                                                     THIS IS THE LAST PRINTED PAGE 

 

 

 


